1O TAKE
«MAPKETUHI BIA
CMNOXXUBAYA»

TA AK HAM AO
HbOTO
NIATOTYBATUCH.



B CYUYACHUX YMOBAX:

» JXogHa KomMmnaHia He MoXe cebe
novyBaTu CrOKINHO, aaxe
KOHKYpPEHLia NOCTiIMHO 3pocTae
(npuknapg DxeHepan MoTopc,
dopa, Kogak) BHacnigok epu
«be3 Hoy xay».

» Bce b0inbw guHamiyHO
3MIHIOETBLCS CMOCIO XUTTA Ta
noTpedu nogen, ocKinbKn
KOPAOHU CTaloTh
TpaHCNapeHTHNUMU, a BiACTaHi -
ONMXKYNMU;

» HoBi TexHonoril Hapoa4XytoTb
CTaHOapTyv, BUOW NOBEAIHKY, (a,
BigTaK - i noTpedu) Ta
BiAMIHSAOTH (3aMilLyHOTb) CcTapi; _ -




OOuH BIOOMUN XOKEICT,
KOMNn B HbOTIO
3anuTanu, Lo pobutb
noro BeJ'II/IKI/IM
BiAMNOBIB:

«7 nparH n, oe
Lwanba %y , a He

T)KIBAge BOHa €

Llen BucniB — cekpet
yCrixXy KOMnNaHin Ha
PUHKY B Cy4aCHUX
YMOBaX.




[lpobriema noseaiHKN crnoXxuBada Ha PUHKY
€ KITHYO0BOI0,

OCKIJTbKU

MapPKETUHTI, MO CYTi - pO3po0Ka
TeXHONOorin

peakuil KoMnaHil Ha CNOXUBYY
noBepaiHKY.



KOAU BISBHEC NMOYUHAE
«XBOPITU»?



HECTAYA ABO BIOCYTHICTb C®OKYCOBAHOCTI HA
KINIEHTAX

PO3MUTA NMPONMo3undiA UIHHOCTI

MIHIMAJIbHA 3AO0OBOJIEHICTb CINMOXWUBA4IB

HU3bKA JNTOANBbHICTb CMOXUBAYIB ABO i
BIOCYTHICTb

BUCOKWUW BIACOTOK MNIIUHY CEPEL KINIEHTIB

PEB
LLIOCb
OBUT




BUCOKI BUTPATU HA MAPKETUHT

HEBTILLHUW NPUBYTOK

®IHAHCOBI PE3YJIbTATUA MACKYIOTbCA
BYXHAJNITEPCbKUMA MAHEBPAMMU

CTAINHALUIA BAPTOCTI AKUWIOHEPHOI'O KANITANY

TUCK 3AANIA OTPUMAHHA KOPOTKOCTPOKOBUX

NMPAMYEM
oy



PO3YMIHHA TA AOCAIAXEHHA 3MICTY NPOLECIB, WO
BIABYBAIOTBCH MPU 3AIMCHEHHI KYNIBAI TA ]
CMOXKUBAHHI MPOAYKTY - NEPLU, HRK PO3MOYATH UOTO
BUPOBHWULUTBO - | € HAUKPALLMU CMNOCIB
SAMNOBITAHHA KOPMIOPATUBHUX ®IHAHCOBUX KPU3






LLLIO MAE 3HATU CYYACHUUN MAPKETOAOT, ABU
BYTU TOTOBUM AO BIANOBIAI?

[1lcunxonorito;
KynbTyponorito;
Couionorito;
Teopito cuctem;
BapiauinHy
CTATUCTUKY;

MeTogonorito
MapPKEeTUHIOBOIro
OOCNIOKEHHSA;




AK BCI Ul AMUCUUTIAIHU YSATAABHUTU B
MAPKETUHIOBY HANPAMI?

BUBYATW “MMOBELIHKY
CIOXWMBA4IB”



TO WO XX HAAAE€ BUBYEHHA «[TOBEAIHKA
CIHOXUBAYIB»?

MOroTyYBATUCA OO BUPILLEHHA MNMPOBJIEM,
LLO MNMPN3BOOATH O KOPINMOPATUBHUX KPU3
HA PUHKY B HEBINMMHHO 3MIHKOBAHOMY
CEPEOOBWLL.
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